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Good morning. My name is (Regina) and | wilydser conference facilitator.
At this time, | would like to welcome everyone to theafog Devices
conference call. All lines have been placed on mupedgent any
background noise.

After the opening remarks, there will be a question andemgeriod. Please
limit yourself to one question to ensure that managémesnadequate time to
speak to everyone. If you would like to ask a questionadtithe, simply
press star, then the number one on your telephone keyjpgal would like

to withdraw your question, press the pound key. Thank you.

Mr. Husain, you may begin your conference?

Yes, good morning, everyone and thank you fioirjg the call to discuss
Analog Devices' pending acquisition of Hittite Microwaverporation. As
you likely have seen, today we announced that we haeeeennto a
definitive agreement for Analog Devices to acquire Hittlierowave
Corporation for $78 per share in cash.

Please note that we have published a presentatiowithbe used in
connection with today's call. It is available on awmestor page at
investor.analog.com and I'd encourage you to find the investeeiptiation at
the investor page and download it for today's presentation.

With me today from ADI are Vincent Roche, ADI's pdesit and CEO; Dave
Zinsner, ADI's vice president of finance and CFO; andidfaagliaferro,
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ADI's director of corporate communications. And wels® &xtremely
pleased to have with us this morning Hittite CEO, Mr kRiless.

We plan to run today's call for one hour. In thstfpart of the call, we will
have Vince and Dave provide you with their prepared remakksl. in the
second part of the call, we'll open up the lines for irore@®&A. | would ask
that you limit yourselves to one question so that wegs to all of today's
callers.

Before we begin today's call, please note thairtieemation we're about to
discuss, including expected timing and completion of the peaptyansaction
and the financial impact to ADI and other anticipatedefienof the
transaction, includes forward-looking statements. TFaseard-looking
statements include risks and uncertainties, includingndulimited to those
described in the press release that we issued this momiogrcing the
transaction and those described in our form 10-Q filelay 20th and those
described in Hittite's form 10-Q filed on May 6th.

Our actual results could differ materially from thesard-looking
information that's provided on this call. Subsequent svamil developments
may cause our outlook to change and except as otheegsead by law, we
do not undertake any obligation to update the forward-lookingratatts
made by us today to reflect subsequent events or ciranocest. Therefore,
this conference call will include time sensitive inforioatthat may be
accurate only as of the date of the live broadcast, whidtne 9th, 2014.

As | mentioned earlier, we have published a presentdtainitill be used in
connection with today's call. It's available on aweistor website at
investor.analog.com. And at this point, I'd like to asl{ y@turn to page three
of the presentation so that we may begin.

And with all that, I'll turn the call over to Vince foirs opening remarks.

Thanks, Ali. And thanks, everyone,jdmning today's call. Let me first say
how excited we are at ADI to welcome Hittite to our figmWe believe the
combination of ADI and Hittite has compelling benefits dor customers,
strengthens our position as a leader in high perform@igreal) processing
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and delivers the superior financial performance that bb#ders have come
to expect from ADI.

Our offer price of $78 per share represents an entexaiige of
approximately $2 billion. We believe this is an attracthaluation for a
company with high growth potential in key markets, as a®h number of
compelling synergies that will drive value for our shardbd. This is an all-
cash transaction, which we expect will be accretiveutdoottom line on a
non-GAAP basis. More importantly, it is the techrgldit with ADI and the
growth opportunities we create together, which I'll explaia moment, that
provided the strategic rationale for this deal.

As is typical, the transaction is subject to reguiatearance and other
customary closing conditions. We expect the transatticlose near the end
of our third fiscal quarter.

Now, let's turn to page four of the presentation. Wjmanconsider our key
strategies, you'll see that Hittite fits right in. Alas focused on innovating
and technologies that sense, condition, process aneitaeal-world signals
from analog to digital and back. We have leveraged ountdady to
diversify across the industrial, communications igfiracture and automotive
end markets. All of these efforts are focused on drgeal of accelerating
growth while continuing to maintain financial excellence.

Turning now to page five of the presentation, by combiniegtirtfolios and
expertise of both ADI and Hittite, ADI will be able serve our customers
with technology capable of converting the entire frequesp@gctrum,
including RF, microwave and millimeter wave, which I'll dése from
hereon as high-performance RF and microwave. We beheveapability
meaningfully differentiates ADI.

From a growth perspective, this transaction expands protfacings and our
key end markets and allows us to address new opporturliffaquitous
connectivity is a significant trend across our key markétindustrial,
communications infrastructure and automotive applicativhgch together
now represent 89 percent of ADI's revenue.
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The value of Hittite's innovation is evident in the&trong profit margins and
cash flow. As we -- and we fully expect this trangerctvill have a positive
effect on our performance and be accretive to ADImaee margins and EPS
on a non-GAAP basis.

Let's go now to page six, where I'd like to discuss Hittitmore detail. As |
said, Hittite's strategy has been to concentrate ongegiormance RF and
microwave applications. The company's history in defanseaerospace
applications has given them a very strong base supplynyghigh
performance devices to mission critical applicationBeifffocus on creating
high-performance solutions mirrors our own approach.

Hittite operates as a fabless company with specialigsehably and test
capabilities, which we expect will be complemented by aBlobal
manufacturing infrastructure comprised of both interndlexternal
operations. Hittite has approximately 500 employees. riigpercent work
at Hittite's headquarters in Chelmsford, Mass., whiakeig close to ADI
corporate headquarters, and even closer to our design anéaotanng
facilities in Wilmington, Massachusetts. The remairstaff and product
design, sales and technical support reside in key geographigsldhe
world.

On page seven, you can see how the addition of Hittitsignificantly
increase our presence across the entire frequency speptmnarily by
expanding into microwave and millimeter wave applicatioWe believe that
Hittite is an outstanding supplier in portions of thigrked with a significant
product and technology capability and a very strong engimgeéeam).

Hittite's product focus is highly complementary to ounow hey offer over a
thousand standard products, covering a broad range of higitparfce RF
and microwave applications, many of which are shown @ctiart. We
believe that customers will see an immense benefiating ADI as a
supplier capable of addressing the entire frequency spectramttibantenna
to the digital domain, or as we say at ADI, all theyviram antenna to bits
and back. This chart illustrates the diversity of agapions, which also
translates into a broad range of customers.
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Now, let's turn to page eight. We view the RF and ewmeve opportunity as
a large market that gives us the potential for high growdittite has done a

fantastic job of developing a broad-based businessimilessive depths of
understanding around the technical challenges that our cursidace.

ADI's portfolio addresses a large part of the R.F maaketdy. But as |
noted before, Hittite's RF and microwave capabilit@sglement our own,
round out our product capabilities and expand our addressatdetma

So, with that, I'd like to hand it over to Dave foirmhcial overview.

Thank you, Vince. Hello everyone. ¥itook you through the strong
strategic rationale for this deal and now I'll take yooulgh the mechanics of
the transaction and the strong financial performareexpect as a result.

Our offer price of $78 in cash represents an equity @#laeound $2.5
billion and an enterprise value of approximately $2 billié¢de intend to
launch the tender offer shortly and expect to close tiee end of the third
quarter. We plan to finance the transaction withralioation of cash-on-
hand and short-term debt financing, which we intend to rbpéyre the end
of our fiscal year 2014.

Hittite is a global company serving customers worldwidd wubstantial
international operations, including R&D centers and mactufing. We
intend to combine these international operations wib'Asignificant
international organization. This will create operagiogfficiencies for ADI,
as well as allow us to mobilize our global cash resetwdnelp repay the
transaction financing in an efficient manner. It's atgportant to note that
we remain committed to our previously-stated objectivetiarn to our
shareholders an average of 80 percent of our combinedasbdlow over the
next few years through dividends and share repurchases.

Turning to page 10, we wanted to provide you with a higél leverview of
what the combined company would've looked like on a last-Iinimasis,
excluding synergies. Hittite has gross and operating mattgansctually
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compare favorably to ADI's and both companies have a wemygscash flow
profile.

Since we expect this to close near the end of our dgiadter, we don't expect
much impact from the transaction this quarter. Theegfwe continue to
expect our business to perform in line with the guidancpra@ded on May
20th, which is for revenue to increase in the range ofSlgercent and for
diluted earnings per share, excluding any one-time itesri® tn the range of
60 to 64 cents.

In our fourth quarter, our combined gross and operating masigmndd
improve slightly due to Hittite's higher margin profiléd/e expect our net
interest expense in the fourth quarter to increase by apmately $4 million
to approximately $8 million as a result of the low-cshprt-term financing.

Beginning in the first quarter of 2015, we expect total net@st spend to be
approximately $5.5 million per quarter once we repay the |¥da expect
that our combined tax rate will increase to approximately f@étBent in the
fourth quarter since Hittite's tax rate is around 34 perc®ver the next two
years, we expect our combined tax rate to gradually decliasound 13 to 14
percent as we integrate Hittite into our worldwide openatio

Based on all of this, we expect that Hittite -- et Hittite acquisition should
be accretive to our non-GAAP fourth quarters earnings bytabto 6
percent. Over time, we expect the earnings accretimep&age on a non-
GAAP basis to accelerate into the high single digitd15 and to the mid-
teens in 2016 as we begin to more fully realize the ddgas of the
acquisition.

In keeping with the strategic rationale for acquiringitd, we expect revenue
synergies over the long term. However, we believéawe been taking a
conservative approach by excluding them from today's dissus$ithese
accretion numbers.

Now, turning to page 11, we presented a pro forma breakoutadfaur
combined companies look like on a pre-acquisition basisyoAsan see, this
transaction adds meaningful scale to our industrial andrzoncations
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infrastructure businesses. Additionally, our combined lmiéipain amplifiers
and RF significantly scale the revenue in that straj@gduct category to
nearly $1 billion.

So, now I'll turn the call back over to Vince as we mon to page 12 of the
presentation.

Thanks, Dave.

So, we're very excited at ADI about this acquisitiod ae believe that the
breadth of ADI's and Hittite's product technology will BlesADI to serve
new and existing customers with a full range of diffédeg¢ad and very
valuable technology.

Importantly, as you've heard me say many times, ARl aetfry high bar
when considering technology investments and Hittite faeeds that bar. We
have long admired Hittite for their technology, finei@erformance and
strong engineering culture, and | am confident our custowiiragree that
ADI's acquisition of Hittite will be a source of enatgliinnovation for them
long into the future.

So, with that, I'll open it up to questions and answers.
Operator, can we get to the Q&A, please?

For those patrticipating by telephone diailfiyou have a question, please
press star and the number one on your phone. If yourguésts been
answered and you wish to be removed from the queue, plesssethbe pound
key. If you are listening on a speakerphone, please picleumtidset when
asking your question. We'll pause for just a moment to derie Q&A
roster.

Ouir first question will come from the line of Johnz@it with Credit Suisse.
Please go ahead with your question.

David, you talked about not putting revenuerg@seinto your accretion
analysis on the deal, which | guess near-term makee.s&uw I'm kind of
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curious -- as you think about this asset relative to Afate growth rate, what
do you -- how accretive do you think this could be to top limevgt over
time?

Dave Zinsner: Well, when we did the analysis, obviotisly was a key strategic rationale to
bend the growth curve. We think that Hittite alreadybably grows a little
bit above our corporate growth rate and we think we camaltically
accelerate it with the combined acquisition. Do youtwan.

Vincent Roche: Yes, so this is Vince here. You kna look at this opportunity and we
believe that the RF and microwave market can grow, yowkaver time in
the -- kind of the mid-single to high-single digit aréend it's our sense that
the combination of both companies can, you know, driviketahare growth.

So, | think overall, just given everything that's happening kihat the -- at
the macro level, in terms of importance or RF and omvave technology, it'll
be a good growth space. And, you know, our sense is gihgrow above
the market and gain share over time.

John Pitzer: And then Dave, real quickly, you maintalyea target on cash returns to
investors. How do we think about your U.S. cash balasg®a pay for this
deal?

David Zinsner:  Probably will be not dramatically changed pos deal.
John Pitzer: Perfect. Thanks, guys.

Operator: Your next question will come from the lineJioh Covello with Goldman
Sachs. Please go ahead.

Jim Covello: Congratulations on the announcement. Isyu@ese, you had referenced
being able to take advantage of your overseas cash pdsitiepay the debt
in an efficient manner. Is that -- is that a fuootof maybe the short-term
financing that you're doing to pay for the deal, borrowimgrseas and then
being -- you being able to use some of the overseascaspay that
financing? Is that the idea there?
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Yes, most of the details will be discussdtie tender offer, which should be
filed in the next few days. But | would tell you thgdu know, our sense is
that we can utilize our global cash, given the inteonat operations of ADI
coupled with fairly good international business presehnatHiittite has; you
know, we'll be able to do things fairly efficiently.

OK, thanks. | think you had asked us t&stith one question, so I'll leave it
there. Thank you.

Thanks.

Your next question will come from the lingA¥ec Aria) with Bank of
America Merrill Lynch. Please go ahead.

Thanks for taking my question. Actuallystuyou know, one clarification
and a question. On the clarification, any commentsosh synergies and any
regulatory approvals that might be required? And themignyer question,
again, going back to revenue, for Hittite, sales growts mwaghly flattish in
2012; it was up about 4 percent last year. And | think @asss) has been
growing at an 8 to 9 percent pace. And I'm wondering how rotitte
Department of Defense exposure is there for the compahisa to 9
percent, you know -- what (consensus is taking it). dsttte right kind of
growth rate to (bake) for Hittite over the next fevags®? Thank you.

That's quite a one question, but I'll takditsetwo and then | will give Rick
the military exposure. From a synergy perspectivepbviously do expect
OPEX synergy and cost of sales synergy -- that's intaitour belief that we
can get into the high single digits in terms of agorein 2015 and into the
mid-teens by 2016. Most of the early OPEX synergy is gmr@me from
the fact that we are -- no longer have to have Hittst@ public company and
our belief that we can bring down the tax rate oveetim

We're also on a go-forward basis, given the kindlatbal operations that
Hittite has, we think we can get more synergies in 204 so, that's built
into the kind of mid-teens accretion; plus we do thirkean bring down the
tax rate further in 2016, which will help out, as well.
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On a regulatory basis, there are a couple of locatioat are going to require
regulatory approval, but we don't expect those to benpediment to closing
this deal in a timely fashion.

This is Rick. I'll try and answer your othersfjio@. So, you're right -- we
grew 4 percent last year. We are looking for much mgrafgiant growth
this year. That's driven largely by the size of youraistiructure market.
However, our military business will grow this yearvasdl. We have some
major module programs that we operate in the militagiriess and we do see
growth in them, both this year as well as over time.

So, military typically represents between 20 and 30 peafeyur total
revenue. So, it does influence our business. But agaisge that as a
positive growth for this year.

Thank you.

Your next question will come from the linéStéve Smigie with Raymond
James. Please go ahead.

Hello, I'm speaking for Steve. | wasdewsimg if you've given any thought
into Hittite's Gallium Nitride business and if you se® significance in that
going forward.

Yes. This is Rick again. Gallium Nitridexisignificant piece, we think, in
the future of our growth. So, it is a small piece af ievenue today. But we
do see that as a growing piece of the business and weowilhue to drive in
the Gallium Nitride area.

OK. Thank you.

Your next question will come from the lindRaimit Shah with Nomura.
Please go ahead.

Thanks and congrats on the deal; you knolesralot of sense. | was just
wondering if you guys could share, you know, why you decidetbtthe deal
now. Hittite's been around for a while. Is this -- hgwa guys had
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conversations about this in the past and you just cavauation? Or, you
know, is it something else?

Well, Romit, we have conversationst @t the company about our options,
both organically and inorganically. You know, | think wheuyook at -- the
market is very well-positioned for growth in future. \Aleeady have, inside
ADI, an RF and microwave business that, you know, we'rg, very excited
about that we've been investing in organically.

| think as well, when you look at what customers adiig with, in terms of,
you know, just increasing complexity and the speed at vih&phhave to
deliver innovation, | think there's a terrific opportunity ocompany like
ADI and our position and our connection to many of tit@mers in the
market that we really care about here to just bring raademore of the
solution (to bear).

So, you know, the timing is good. | think there's a fajrowth left in these
markets and, you know, | think the combination of thesepgigces will
position ADI well into future to grab market share, argt jo do a great job at
doing what we do well, which is innovate around this signatessing space.
And this deal, of course, is very, very synergisticexibands our reach and
our capabilities and | think our customers are going to bg very excited
about it.

Terrific. Thank you.

Your next question will come from the lindboiug Freedman with RBC.
Please go ahead.

Dough Freedman: Great. Thanks for taking my questiors,@ngd congratulations on the deal.

(Rick Hess):

Looks...

Thank you.

Doug Freedman: Like it's quite cash flow accretivayalk Looking -- focusing on the cash

flow side of the equation, I'll ask a two-part questiorehédne is do you see
any synergies on the CAPEX side, in terms of whatsle@? Do | add the
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two CAPEX numbers together? Are there synergies ?héued then is there
any impact here on the way in which you guys would apprgachbuyback
as a result of the deal?

I'll take the first one first -- second dinet. The buyback -- no change to
how we approach the buyback. We continue to think thajtsod way of
augmenting the dividend, in terms of returning 80 perceatiofree cash
flow. It is going to be opportunistic in terms of timihg. But we continue
to be committed to that program.

As far as the CAPEX goes, Hittite is fabless and xypeet to maintain their
foundry relationships. So, | wouldn't expect too much cham@APEX.
However, we'll -- you know, there's -- obviously, we sgéetmoney in terms
of lab equipment and software and so forth. So, ghprebably, you know,
some operational benefits from a CAPEX perspective.l'Bugoing to guess
that it won't change the CAPEX number next year too fsogmitly .

Thanks, Doug. And we'll move on to our next aasoperator.
Your next question will come from the linéStdéicy Rasgon with Bernstein

My question. | wanted to talk about potestranue overlap. So, you
mentioned obviously you have a pretty big -- or you have andesized RF
and microwave business (also today). How carefulleweu able to scrub
the different product portfolios of both companies, thét®v deep were you
able to go to show that there's limited to no product aparl the business?

Well, you know, we've spent obviouslgtaof time trying to figure out the
complementarity of the products and technologies. Waeatompany have
been starting to move up the frequency spectrum. Butdglreddittite, in
fact, if you look at their approach in the world, itrtdeat much further along,
much further up the frequency spectrum and have startedv® aoovn.

So, the overlap is actually very, very small. And, koaw, we get -- Stacy,
we get a thousand -- more than a thousand products tleni®ing through
our, you know, the greater channel scale that we havertoustomers across
the globe. So, I think the complementarity is (teryifid he overlap is quite
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small and you know, we'll obviously in the -- in the comingnths and
quarters, we will harmonize the product definition eff@nsl just get even
more clarity about where each of the pieces plays.

| think also it's worth mentioning that, you know, our syt as a company
in the -- in the RF and microwave space is reallyiadocellular infrastructure
(point-to-point) and automotive, whereas the strerfgah Hittite has goes
deeper into, you know, defense and aerospace, broadbatide satd, you
know, they've moved aggressively, as well, over thectasple of years into
the infrastructure space. So, | think overall, it's \@mplementary from a
market portfolio, as well as technology and productfpliwt

All right. Thank you. If I could realyf | could squeeze in one more really
quick, it -- I just wanted to confirm -- you guys are saytrggpossible and
you have the ability to meet your cash return target apafdall the debt. Is
that possible to do if you don't get any revenue synétgigscause you say
you're not baking any of those in.

Yes, we have not assumed revenue synanglest modeling.
Got it. Thank you guys.
Thank you.

Your next question will come from the lingCo&ig Hettenbach with Morgan
Stanley. Please go ahead with your question.

Craig Hettenbach: Yes, thanks so much. You know, giveinHittite's margins are already

David Zinsner:

above ADI's average, are there any things you cardetiin that front, in
terms of whether it's leveraging the -- your largee sizale or (things) from
an end market perspective that you think you could improvgingafrom
here? Or is it best, kind of, (really) around wheeytare currently?

Just on a combined basis, Craig, you meapeaific to Hittite?

Craig Hettenbach: Specific to Hittite.
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Yes. | mean, obviously we think we have,gaw, some operational scale
that we can take advantage of as we integrate Hittibeoiur operation. So,
the answer is yes -- we do think we can actually im@tbe cost of
manufacturing of Hittite's parts as it gets kind of integptanto our
operations.

Craig Hettenbach: Got it. Thank you.

Operator:

Tore Slanderg:

Vincent Roche:

Tore Slanderg:

Operator:

Blayne Curtis:

Vincent Roche:

Your next question will come from the linelofe Slanderg with Stifel.
Please go ahead with your question.

Congratulations to both management teams kilgrquestion is on the
management team -- talk a little bit about what's gtongappen there and
structurally, is this a business that Rick is going touming internally?

Yes, that's a good question. So, you kit@ng's a tremendous cultural
overlap between the two organizations. We're both very,imaovation,
engineering-centric. So, what we've decided to do is ask've -- Rick is
going to run both pieces of the business. You know, Ricigbra wealth of
experience, of course, from many, many decades, inifettte business. So,
Rick will run both organizations from the point of closurere.

Very good. Thank you.

Your next question will come from the lindB&dyne Curtis with Barclays.
Please go ahead.

Both sides, as well. Maybe you could tatkugldDave, the -- you said you
had maintained the fab relationships. From a techp@&apective, would
you be able to move some of these products on a go-fohaarsl (and turn)
obviously (long haul) times and such, but just from d pesspective on the
longer terms, would you continue to have Hittite be fablessould there be
a mix similar to your own business?

Well, you know, we've got to figure adlttbut, of course. But I think
number one, we want to make sure that we have contiogupply to our
customers over the long term. And, you know, make sutewdige got the
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(process) technologies in place without disruption tdlgehext crop of
products out on the market.

So, Rick, you might have a couple of comments, as well?

Rick Hess: Yes, there are not a lot of products or &f jptaxesses that overlap with
ADI's internal capability. So, we will look at that $ee where they are. But |
don't expect there'll be a lot of process overlap. ®owil, for the most part,
continue to use our external fabs.

Blayne Curtis: Thank you.

Operator: Our final question will come from the lineWdilliam Stein with SunTrust.
Please go ahead.

William Stein:  Thanks for taking my call. | think th&xre- you know, where there's | think
relatively different strategies for the two compar{esin) distribution, and
I'm wondering if you can talk about synergies that you teghieve in the
channel.

Vince Roche: Yes, so, you know, ADI -- we've got a lorggory of supplying very diverse,
you know, products and across many, many markets and gktiggaphies.
And | think one of the strategic benefits here is thaty know, given ADI's
scale, they just -- the salesforce scale that we had the relationships that
we've got throughout the globe with a very deep and brazgriat of
distribution, that's a tremendous synergy between-thetween the two
companies.

So, you know, the Hittite products will get the benefibeing able to be
distributed broadly through our direct channel, as wethasndirect channel.
And obviously over time, we will -- you know, we will monize how we run
the whole thing.

William Stein:  Thank you.
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Thanks, Will. So, it looks like pretty -- dq@ing pretty good time here. It's
8:30 in the morning. And if anybody else has any additiquastions and
would like to re-queue and ask another question, we can doSbat

Again, to ask a question, please press starAmkeyour next question will
come from the line of Parker Paulin with Wells Fargo Stear Please go
ahead.

Give an overview of (if you) expect oudraadcount to change at all?
I'm sorry, you came in unclear. Can ypeaéethe question?

Sorry. Do you expect overall headcount tagehat all, following the
acquisition?

Well, you know, Hittite is a lean campg. And, you know, Rick over time
will decide how to -- obviously, you know, we're gettingpithis combination
of the two companies to make sure that we drive groatthe, you know,
for the -- for ADI. And you know, get the leveragetthe expect for the
products and technologies that Hittite's already gotaogy So, you know,
over time, Rick will figure out, you know, what the ségy is and, you know,
obviously what the -- what the structure is. But, koaw, we're in this for
growth together.

Thanks.

Your next question will come from the linéPdil Nuzhdin with First New
York. Please go ahead.

Hi, guys. Thank you for taking my questiome Tirst one -- could you be a
little bit more specific on the regulatory approvals thiditbe required,
specifically if you need approvals in China? And the secpadtion is can
you give any color on the process, you know, becaugmitf (an auction)
and also what the walk date is for the merger?

I'll have to mainly kind of push you towardstitnder offer, which will detalil
a lot of that stuff. As | said, you know, on the regulatpproval side, it's
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relatively modest. We don't think that it'll impede thalde all. On the
process side, we actually went to Hittite and to adutitlly discuss the idea
and a process ensued after that. And all the detaigbWill be in the tender
offer.

Great, thank you.
Sure.

Your next question will come from the linéStdéicy Rasgon with Bernstein.
Please go ahead.

Just one more housekeeping question --regwwagoing to be booking the
revenue in your products splits? Are you going to be sgjiitiup so we can
get a feeling for what the growth of this actually isaog we going to be
folding it into your product in other categories (for neform)?

Yes, from a product perspective, it will gohat -- as far as we can tell right
now, it'll go in the amplifier RF bucket; (we've sined) that category. And
from an end market perspective, obviously, we'll break itrdewhe portion
of communications infrastructure-related will go into oumoaunications
infrastructure business. And the portion that's militartest and
measurement would go into our industrial category. S@rest planning on
breaking it out, although we're -- we'll probably give yoieel for how it's
going over time.

Got it. Thanks, guys.
Thank you.

All right. So, I think that looks like thatas the last caller here. So, thanks
everyone for joining us this morning and we'd like to obvioletlyou know
that we are hosting an analyst day on June 17th in Nek. YWe invite you
all to tune in for that.

And we'd like to welcome, obviously, the Hittite famitythe ADI family and
we'll talk soon. Thanks.
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Vincent Roche: Thank you.

Operator: This concludes today's Analog Devices conferealteYou may now
disconnect.

END

Important Additional Information Will Be Filed with the Securities and Exchange
Commission

This communication is neither an offer to purchaseansulicitation of an offer to sell shares of
Hittite Microwave Corporation (“Hittite”). At theime the tender offer is commenced, Analog
Devices, Inc. (“ADI”) will file with the Securitiesral Exchange Commission (“SEC”) and mail
to Hittite’s stockholders a Tender Offer Statement littite will file with the SEC and mail to

its stockholders a Tender Offer Solicitation/Recomdagion Statement in connection with the
transaction. These documents will contain imporitaormation about ADI, Hittite, the
transaction and other related matters. Investors anuditgeholders are urged to read each of
these documents carefully when they are availablestovs and security holders will be able to
obtain free copies of the Tender Offer StatemeetTénder Offer Solicitation/Recommendation
Statement and other documents filed with the SEC byakidIHittite through the website
maintained by the SEC at www.sec.gov. In addition, iwesind security holders will be able
to obtain free copies of these documents from ADI ititél by contacting ADI’s Director of
Investor Relations at Analog Devices, Inc., One TechlymoWay, Norwood, Massachusetts
02062; telephone: 781-461-3282 or by contacting Hittite’s Chief Fiab@d¢ficer at Hittite
Microwave Corporation, 2 Elizabeth Drive Chelmsfdwhssachusetts 01824, telephone: 978-
250-3343.

Forward-L ooking Statements

This communication contains forward-looking statememtsch address a variety of subjects
including, for example, the expected timetable for closifipe transaction between ADI and
Hittite, the expected benefits and synergies of theséretion, including the effect of the
transaction on ADI's non-GAAP earnings, ADI’s expecteddorct development and technical
advances resulting from the transaction, the availglfidebt financing for the transaction and
ADI’'s guidance for the remainder of its fiscal year 208#atements that are not historical facts,
including statements about our beliefs and expectatiom$peward-looking statements. Such
statements are based on our current expectations asdgeet to a number of factors and
uncertainties, which could cause actual results to difaierially from those described in the
forward-looking statements. The following important fastand uncertainties, among others,
could cause actual results to differ materially from éhdsscribed in these forward-looking
statements: the closing of the transaction is sulbgeitte tender of shares by Hittite stockholders
representing at least a majority of the outstandifig-fliluted shares; the receipt of regulatory
approvals, and other closing conditions, the non-satisfaof which may delay or prevent the
closing of the transaction; higher than expected or urd@gecosts associated with or relating to



ANALOG DEVICES, INC.
Moderator: Ali Husain
06-09-14/8:00 a.m. ET

Confirmation #58177775
Page 19
the transaction; the expected benefits, synergies andigpraspects of the transaction may not
be achieved in a timely manner, or at all; Hittitelsiness may not be successfully integrated
with ADI’s following the closing; and disruption from th&nsaction may adversely affect

Hittite’s relationships with its customers, supplieremployees. For additional information

about factors that could cause actual results to difé¢emnally from those described in the

forward-looking statements, please refer to both ADAg Hittite’s filings with the Securities
and Exchange Commission, including the risk factors aoediain each of ADI's and Hittite’s
most recent Quarterly Reports on Form 10-Q. Forward4fmp&iatements represent
management’s current expectations and are inherentiyrtant. Except as required by law, we
do not undertake any obligation to update forward-looking statisnmeade by us to reflect
subsequent events or circumstances.



